EDGE IS ONLY 1/3R° OF THE COST OF DELIVERING MANAGED SD-WAN SERVICE
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MSPs/CSPs - Be Mindful of Costs Below the Surface. Select the Right Solution Approach.

Do-It-Yourself Managed SD-WAN
Comes with Hidden Risks and Costs

Visible Cost

Edge appliance software
and hardware
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Adaptiv Managed SD-WAN Network-as-a-Service
Reduces TCO and Increases Margins for MSPs/CSPs

Turnkey solution
with no upfront
investment & risk
(edge, cloud, backbone,
analytics, maintenance,
training, and support)

Lower cost OPEX
only solution with
no hidden cost
& complexities

Predictable and lower cost

of delivery & tier-1 support
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MSPs/CSPs can offer SD-WAN
without any initial CAPEX costs

Margin improvement for MSPs/CSPs over
traditional SD-WAN approaches - while
differentiating both functionally and
commercially

+ Minimal Customer Acquisition Cost (3)
Solution includes marketing tools, collateral,

OPEX Only

—— campaigns, and sales enablement

LEARN MORE

Our go-to-market program enables
MSPs/CSPs to get into the SD-WAN
market quickly, with minimum upfront
investment and maximum opportunity
for service differentiation and profitability.

Adaptiv Networks’ partner program provides the
infrastructure and training for service providers to build
solutions that are tailored to fit small to mid-sized
business customers, plus the digital marketing
enablement to help grow their business.

To learn more about our
Partner Program,email us at
today.
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https://go.adaptiv-networks.com/partner-program

